Free Special Report...

“How to Sall Your House
‘asis at aFair Priceon the
Date of Your Choice’

If you want to sell your housein the fastest, easiest, and most
convenient manner, read thisimportant message.
You may discover the perfect solution... because we buy houses
throughout the Gwinnett County area!

Dear nei ghbor,

Selling a house is usually an expensive and conplicated process.
That’ s why real estate agents make thousands (sonetimes tens of thousands) of
dollars on a single sale. But, when | buy your house, there are no
conmi ssions to pay.

And you certainly won't have to tol erate dozens of total and sonetinmes
frightening strangers tranping through your home and poki ng through your
drawers and cl osets.

My nane Ron Field. | am associated with a group of private investors
and we buy a nunber of houses each nonth throughout the Pikes Peak Region..
and in every price range. But the best part is... we use private funds that

require no |long, drawn out bank approvals. So we can act fast!

| can usually close within 9 days... or as little as
72 hours.

I’ mas serious about buying your house as you are about selling it.

That’ s the biggest difference between me and listing with a real estate
agent. An agent will list your house... hoping it sells within 3 to 6
months. | want to buy your house... now That's a huge difference when
you're the one with the house for sale.

An agent lists five, ten, even dozens of houses at a tine, and it’s
rare if an agent can give all their properties their close persona
attention. I1t’s no wonder that a listed hone can sonetines take a long tine
to sell while you, the owner, are stuck nmaintaining the property and naking
house paynments nonth after nonth.

VWhat’'s your alternative? O course you could just sell it yourself --
wi t hout an agent. After all, who knows nore about the house than you do?
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But consider this. How many houses have you bought and sold in your
life? Two, maybe three? You haven't had to solve even a fraction of the
typi cal problens that can pop up -- right before closing.

Renenmber, buying a house is a big decision for nost people and it’s
easy for themto get “spooked.” At the first sign of a conplication or smal
problem (like a lien, necessary repair, or one of the other typical closing
glitches), they can run like a scared jackrabbit.

Then you have to start all over at square one -- it’s a
frustrating experience.

Pl us, when you try to sell it yourself, you still have to put up with
dozens of strangers tranpling through your home -- only now you |l have to be
there yourself. For sonme owners, that’s a scary thought.

And what if you need to nove fast? You could dunp the price and hope
sonmeone will steal your house, but can you afford to do that? O, you could
go ahead, nove out, and leave it with the agent. And every nonth, while
maki ng two huge nortgage paynents (nost people find that tough to swall ow),

you hope and pray that sonmeone will buy your old house next nonth -- and the
next -- and the next. O course, that’s assum ng you can even qualify for a
new nortgage with the old one still on your back

And when it’s sitting vacant, what’'s going to stop someone from
clinmbi ng through the kitchen wi ndow and tearing up your property?

Frankly, that’s nore worry and aggravation than nost people need in a
lifetinme.

Pretty grim huh? Wiich way do you turn? To an agent with dozens of
other listings to handle? Selling on your own and sweating out financing
details, lost deals, last mnute closing “surprises”? Mving out and hopi ng
you don’t get sone midnight call with “bad news” about your house?

Here’'s a better solution -- a way out..

VWhen we buy your house “as is” for a fair price on your date of choice,
we nmight help you AVA D. ..

* Putting your house on the market entirely...
* Com ng out of pocket if you have little or no equity...
* Rel yi ng on an agent to performor keep their prom ses..

* Doing fix-up work to please a picky buyer..

* Becom ng an unwanted | andl ord..

* Counting on a bank to approve your buyer’s | oan..
* Havi ng your buyer back out at the last minute..

* Payi ng prepaynent penalties...

* Havi ng the cash you need NONtied up in your house..

* Struggling with the uncertainty of when it will sell...
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* Maki ng house paynments you can no | onger afford...

* Maki ng paynents on a vacant house. ..
* For ecl osure or bankruptcy. ..

If your property qualifies and | come out to see it, | will provide you
with afirmwitten offer. 1’1l explain everything to you in plain, everyday
English. 1'Il be 100%direct, clear and honest with you... fromstart to
finish.

In fact, | can usually “pre-qualify” your hone right over the phone, in

just a few mi nutes. That can save us both tine.

If we cone to an agreenent, | can pay all cash with
no conti ngenci es.

That’ s because (unlike nost potential buyers) | don’'t have to sel
anot her house first. And if you want, we can close in just a few days. 1’1
handl e all of the paperwork and nmeke all the arrangenents ... and you can get
on with your lifel

| don’t yet know your particular reasons for selling, but I do know how
to get your house closed as quickly, and professionally as possible.

I magi ne, by this tinme next week your house
coul d be sol d.

Can | really buy your house this quickly and easily? Maybe, maybe not.
Alot of it depends on you. |If you want to get above market price for your
house, don’t bother calling ne. [I’ma professional and | do expect to nmake a
profit. But |I’mnot out to steal your house either. M profit will come
fromny future buyer or tenant.

Does your property nmeet my requirenents? Call ny office and let’s find

out. | buy all types of real estate and | can quickly deternmine if your house
fits nmy investnent needs. If | don’t end up buying your house, I'Il be happy
to share ideas or advice on what you might try next. You'll still have al

your other options available. You have nothing to lose by calling us first.

“W wanted to wite you a note to express our appreciation
for your excellent service. You have shown us that the
process of selling a house does not have to be a painfu
experi ence. W sold our home quickly, at a fair price, and
wi t hout having to deal with the entire process having to
list and show our hone... there were no surprises,
everything went snoothly and as planned... ”
-- Stephan & Tammy d aser

“... Qur house was on the market for 3 nonths, when we had
to nove. The house remai ned on the market for 3 nore nonths
with no interest shown by the agent... If only we had found
you sooner... Thank you again for comng to our rescue.”
-- John & Tonya Lyon

“... 1 would like to take the opportunity to thank you for
the great job you did for us... we were having trouble
nmovi ng our property... W were constantly buryi ng noney
into an enpty house on a nonthly basis, just to pay the

| oan, and having no luck with the | ocal real estate agent

or finding good renters... you did exactly what you
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prom sed enabling us to build a new hone... and get on with
our lives... Thank you again for your help.”
-- Bob & Christy Gantt

So, if you want to learn nore or if you have any questions, cal

24-hour hotline and speak with a |ive operator right away at 678-298-4591
Ext:102. W'Il gather a few facts, do a little research and plan what we
m ght do with the house after we buy it. That hel ps us ball park what we can

pay until | see the house.

Al information you provide will be held confidential. 1'll then call

you back and share what |’ ve di scovered. Fair enough? Call now

You can also visit us at ww. MetroQui ckSal e.comto subnit details about
your house for sale 24 hours a day. O herw se, call Qur 24-hour hotline now

678-298-4591 Ext: 102.

Si ncerely,

Ron Fi el d, President
SW Hones, |nc.
1000 Peachtree Ind Bl vd 6-275

Emai | : cont act @kt roQui ckSal e. com
Websi t e: www. Met roQui ckSal e. com
Ofice: 678-298-4591 Ext: 102
Fax: 770-614- 0065
P.S. If you want to sell your house now, and we both determ ne | should cone
out and see it, I'Il give you a special FREE “Honeowner’s G ft”

bet ween $20 and $30. It’'s nmy way of thanking you for your confidence in
me, and this attractive gift will be yours free whether | end up buying

your house or not.
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